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New Regulatlons Add Protectlon-— _—————
— — — — — — =for Contract of Sale Purchasers

The Real IEstate Commissioner’s new

regulations designed to

or amended

implement the subdivision laws became effective May 3 “after being revised a
number of times as the result of suggestions made at three meetings of the

Stare Real ¥stare Commission and at rhc pul)]lL hearis

ministrarive Procedare Act.

Implementing regulations were nec-
essary in view of the Attorney Gen-
eral’s Opinion 62/1 on the general
subject of use of contracts of sale in
merchandizing  subdivisions, Perhaps
the moest important point in the opin-
ion was the prencuncenent that when
homes and lots in new subdivisions are
being sold under conditional land sales
contracts the law requires the im-
poundment of all mstallment pay-
ments until title i delivered to the
purchaser unless alternative proce-
dures authorized by the law are fol-
lowed, all to the purpose of assuring
the purchaser that he will either re-
ceive free and clear title when pay-
ments are completed or have his pur-
chase money returned,

The new regulations spell out the
impound requirement, which is appli-
cable to all subdividers excepr “banks,
life insurance companies or savings
and loan associations authorized and
qualified to do business in this State
in the sale or lease of their own prop-
erties.” Then the regulations go on to
specify the several alternative proce-
dures available to the subdivider. Upon
approval of his plan, the subdivider
may us¢ contracts of sale in the mer-
chandizing of improved or unimproved
lots and yet not be required to im-
pound all moneys uneil ke is deliv-
ered. Each such approved alternative
contains built-in safety factors for the
protection of the purchaser’s interest.

1g required by the Ad-

Commercial Agricultural Tracts

The regulations further attempt to
eliminate or minimize past abuses of
public confidence by land promoters
who have used the “commercial agri-
cultural” exemption provided in See-
tion 11000.5 of the Business and Pro-
fessions Code as a loophole through
which to escape the State’s full disclo-
sure laws in regard to subdivisions.

Under the new regulations, the use
of the Preliminary Public Report is
again authorized under clearly defined
conditions and with stipulated safe-
guards for all moneys involved, The
conditions include: {a) copy of the

Preliminary Public Report to be given
to prospective purchaser; (b} copy of
any reservation agreement is signed by
prospective purchaser and the subdi-
vider, and placed in a neutral escrow
depository together wich any valuable
consideration involved; (¢) reservation
to purchase containg a clause allowing
a prospective purchaser the option to
cancel his reservation and have his de-
posit retarned; (d) preliminary report
shall expire when final report is pub-
lished or one year from date of issu-
ance, whichever is earlier.

The new or changed regulations are
the product of long study by the com-
missioner and his staff, careful investi-
gation of past deerimental practices on
the part of some subdividers, numer-
ous conferences with officials and rep-
resentatives of the industry, and pub-
lic hearings. Fvery subdivider or Ji-
censee in any way connecred with
subdivision transactions will want to
study them in detail. Copies are avail-
able through any Division Oﬁicc

New Commission Members Assume Posts

Governor Edmund G. Brown has apponucd John H. Tolan, Jr. of Berkeley
and Milton Gordon of Los Angeles to the California Real Tstate Commission
succeeding Willard L. Johnson of San Francisco and Thomas R. Rooney of Los
Angeles, whose terms as members of the commission had expired.

Mr. Tolan, an attorney, is a real estate broker, home builder and subdivision de-
veloper who specializes in urban renewal and redevelopment. His firm has been

John H, Tolan, Fr.

Comtined on page 541, col. 3)

Milton Gordon
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iN MEMORIAM

Frank L. Whitelock

My, Whitelock scrved as a
member of the State Real Estate
Commission for 16 wears and
was a Past President of the Santa
Barbara Real Istate Board and
of the California Real Fstate As-
soclation,

Ie left behind him an impres-
sive record of service to his Srate,
to the real estate mmdustry and
the fraternal, civic and Dbusiness
life of the community in which
he made his home. His passing
leaves a great void, but his ac-
complishments stand as his me-
morial.

Disciplinary Action-January, February, 1962

NOTE:
lias the right to seek 2 court review,
commissioner?s decision.

Any person whose license has been suspended or revoked,
This must usually be done within 30 days after the effective date of the

er whose license application has been denied,

Thevefore a list of actiens is net published in this Bulfetin until che period allowed for court appeal has

expired; or, if an appeal is taken, until a final determina
licenses are denied upon application are not pulblished.

Licenses Revoked During January, Fehruary, 1952

tion of the court action. Names of persons to whem

Name Address Iiflective date Violation
dmer Robles. ..o L0 106 10, Weber Ave., Stockton_ . 1/ 3/62 Sces. 10176 (b)), (f}; 10302 (b}
ie Broker {Granted right to & f{e)
Opportunity Broker restricted lcenses)
el, Henry._. 4520 Angeles Crest Hwy., Box 1/ 3/62 Sec. H77 (L) & (1)

Real istate L i2, La Canada

Zimmerman, dnz _. Ste. 200, 4060 Biuhnyhnn Rd., 1711762 Secs. 101625 10176 (i); 10177 (f)
Real Estare Salesman Los \m;< les (Granted right ta & Sccs, 2771 {b) & 2831 of
. restricted license) R.E. Comm. Regulations
Wahl, Melmuth. . oooooooooooooos 700 Wesr Lodi Ave,, Lodio . ___ 1/19/62 Secs. 10076 (), (Y 10177 D)
Real Estate Broker & Secs, 2900, 2901 & 2902 of
R Comm. Regulations
Cain, Ruth Colleen.. .. ... ___.. 16029 Sherman Way, Van Nuys. 1/30/62 Sec. 10177 (b) & (1)

Real Fatate Salesinan

L2000

()p;:mlumlv Broker

na Katherine. oo oee. oo 223 No Muarket 8,
ale Broker

fie Jobn oo ... 2905 Clay 8o,
stare Balesman

Ingiewo

l'oﬂc: San Francise

Real T

Lafayerte S, Stockton. _ 1/31/62

{Grﬂ)llcd right 10
restricted license
on conditions)}

Sees. 10077 (b)Y, {1); 10302 (1)
& {e} 7

2/ 1/62

I 2/ 1/62
(Granted right o
restricted license

on conditions) -

od. _

See. JOL77 (b) & ()
See. 10177 (by & (D)

Sec. 10177 (b) & ()

Jones, Theresa Dedlo . oonovenan. o 919 EL 8h St Los Angeles. .. / 1/62
Reat Fstate Salesman o )
\hgum William Halford. L. 10N, Highland Ave., Hotly- 2/ 1/62 See. IHTT (b)
Real Fstat lessman waod
WeComb. W m Arther. oL 14328 Moeorpark St Sherman 2/ 1/62 See. 10177 {b) & )
Real Estate Salesman Oaks
Thornton, Claiy William. . ... oL Il'n Presidie Blvd.,  Pacific 2/ 102 Sec. 10177 ¢b) & (I}
Real Estat lesman ove i
Brown, Francis Zane. ... oo 2491 El Caming Real, Santa 2/ 8702 Sces. YHT76 {a), (b, (o), (1)
Real Jistate Broker Clara 10177 (b)) & (D)
. . PO, BG.\' 13372, Phoenix, Ariz. 2/ 5/62 Sec. 10177.5
Iph Rc)hut oo B30 Water SU, Santa Cruso... .. 2/ 5/62 Sees. 10176 (¢}, () 10177 (d}
Sslite Emhsm m X ! < (f
{950 . Hodson Ave, La Mabra. 2/ 8/62 Bees, 10176 (a), (b), (d), (i%
l?l]z?] ((}%: ), ( )]{ S(i:(‘ 2830
%, Comm. Regulations
884 N. 1st 8, 8an Joseo ... 2713762 iy

Chapman, J(:lm Mo 2757 DA
el Wstate Broker
Busine )pp(nmn:l\' Broker
Coleman, Charles v s
eal Estate Broker

. 4755 ] 51, Saeramento. L.

Loughry, Linda Faye..
Real Estate Sales

Real Fatate Sa

Foster, Bobby | 15015 Vecino St.,

5198, Western Ave.,
............. 12133 Merbert St.,

‘_]lmmy Wayne..ooooooooon 423 4th 8,

state Broker

tdvalley Reat Fstateo. oo 92§ Ohieyer Rd.,

Sstate Broker

Los Ang

Marvsville. .. ...

a Yuba City
Real }

Phillips, Robert Warner. ..o ...
Real Estate Broker
Business Opportunity Broker
Wither, William Charles. ... oooooo
Real Estate Salesman

368 Bush S, San Francisco

3923 Grand Ave., Qakland. ...

. 935 Fremont Ave, Los Alos. ...
_ POy Bax 535, Morgan M. ...
Covina. ...

fos Angeles

TH Bear Creek Rd., Los Gatos

Secs, 10176 (() (i); 10177 {d),
(. (I} & Secs. 2830 & 2832

7 ()I' R, Comm Regulations
. 2713762 Sees,  10160; 10162, 10164;
10177 () 10283]  16283:

10287 & 10302 (e}

2/13/62 Secs, 10176 (e), ); 10177 (d),
0, 6} & Sec. 2832 of RF
Comm. Regulations
2/13/62 See. 77 (b) & ()
2/13/62 See. 10177 (b) & (1)
. 2/20/62 Secs. HM30; 10137 & 10177 ()
2/20/62 Sec. 10177 (2), by & (1)
cles. 2/21/62 Sec. 10477 (b) & (1)
2/21/62

. L Sees, 1M76 (e}, (i) 10177 (b),
{Giranted right 1o o) & (1)

restricted Leenses

on lerms & coi-

ditions)
2/21/62 Secs. 10177 (). (1); 10302 (b)
& (e}
2/21/62 See. 10177 (b) & )

{Granted right to
restricted license on
terms & conditions}

Tighter Tests Try Applicants’

A license applicant’s reaction to a
challenge offers, perhaps, one measure
of probable success or failure in his
chosen field of activity.

With this concept in mind, two con-
trasting evaluations of the recent gen-
eral strengthening of examinations ad-
ministered by the Division of Real
Estate and, in particular, the upgrading

Metfle

of the salesman’s renewal and the orig-
inal broker license tests, are of especial
significance.

“I don’t want to be a lawver, or a
broker,” wrote one examinee after

taking the test for rencwable salesman.

"

llccn.sc, Just an honest salesman . . .
And he ended his diatribe by decrying

(Comttinued on next page)



Licenses Suspended Dur

ing January, Fehruary, 1962

Nae Address

Effective date

and term Violation

Conneally, Francis Leonard_ . ...
Real Estate Broker

Taylor, Yvette Spronken. ... 1667 Shattuek, Berkel
dba ‘)pionkul Realty

Real listate Broker

1/ /62 ‘mc 10177 {d) & {f}; Sees. 2794
30 days & 2795 of R (wnm Rep-
{Stayed perma- ulutions
nently)
[ i/ 2762 lﬂl?? {d), () 110i2 &

Sees,
60 days 1102
(Stayed (or period
ORe year on oon-
ditions)

Richardson, Herbert john_ ... .. 1147 8. Robertson Bivd,, Los 1/11/62 Secs. 10137 & 10177 {f)
dba Richardson Morgage Co. Angeles 90 days
Real Fstate Broker i
Carmelt, Josepls Anthony. ____ .. 1146 K, Garvey Blvd., West 1/19/62 Sce. 10177 () & ()
Limited Covina 30 days
Real Estate Salesman
\\’ahl ]]drnulh.. 700 W. Lodi Ave,, Lodi. ... . ],”]!‘)/62 Scc. 10176 (e}
90 days
4249 Wheeler S1., Arlington.._.. 14310/62 Sec, 10177 (o) & (I}
30 days
I Raoom 308--8111 Beverly Blvd,, 1/31/62 Sec. 10177 (2}, (B} & ()
cal Istar Los Angeles (0 days
All(.n William I - 3439 S'ncn'm\enlo Blvd., Sacra- 1/62 Sees. 10176 (e); 10177 {d) & (f)

dbz Orbit Res Jly Con mento 90 days
Real Estave Broker (Stayed for period
three years on con-
ditions)
Darby, James Argus. .. - 601 1 Flovida, Hemet. ... 2/ 1/62 See. 10177.6
Real Esrate Sules Undelinitely)
Yehwards, h)scph William. _._..... 2150 Market S1., San Francisco. 2/ 1/62 See, 10177 (b) & {}
Real Nstate Salcsman 3G days
(Stayed perma-
nently}
Gray, Arthur William. . ... ___ 424 W. Vadley Bhed., Alhambra. 2/ 1762 See, 10177 (d) & (f)
Restricted 30 davs
Real Estate Salesman
Long, George Aaron. .. ... ... .. 809 W. Garvey, El Mante._. .. 2/ B/62 Sec. 10177 (d) & ()
Restricted 30 days
Real Fstate Salesman
Jackson, Gerald Richard.......__. 4116 Crenshaw Bivd., los dn- 2/ 9/62 Sce. 102797
Restricted geles {Indefinizety)
Reat Estate Broker
Morris, Vernon Bernhart..._._.__. 2107 Woolsey St., Berkeley ... 2/ 962 See. 101567
Restricted {Indefinitcly}
Real Estate Broker
Feer, Fdward Andrew__ . oo .. 12181 §t,, Bakersheld_. .. _.__. 2/13/62 Secs. 1OM77 £, (f); Hﬂl(]
Real Fstate Broker 1 day 11020 & Secs. 2794 & 2795 of
R Comm, Regulations
Ray, John Wesley......._......__ 1958181, P.O. Box 37, Bakers- 2/13/62 Secs, 77 ). () 11010:
Real Bstate Salesman field day 11920 & Secs, 2794 & 2795 of
RE. Comm. Regulations
Smith, Eugene Townsley. 1918 1 St Bakersfield. ... ..... 2/13/02 Secs. W77 Ay, (0; 11010
Reat Estate Broker I day 11020 & Secs. 2794 & 2795 of
RE. Comm. Regulations
Smith," Ralph Lancaster, Jro ... IS T S1, 2.0, Box 37, Bakers- 2/13/62 Sees, FM77 (), ) 110010
Real Fstate Broker fickd ¥ day 11020 & Sees. 2794 & 2795 of
R.E. Comm. Regulations
Joyee, John AMichael, 8r.. oo 5087 Zeleah Ave., Encino.. ... 2/20/62 See. 10177 (D)
cal Ilstate Salesman 15 days
Freeman, Bimer Jesseo . ... . 13826 Ventura Blvd., Suite 12, 2/21/62 Secs. 1017( ([1) ;10177 oy,
Real Iistate Bmku Sherman Qaks 6 months {0 & 10302 (o)
Business Qpportunity Broker
President, l_-\lummmh Realty & 13401 Venwura Blvd., Sherman 2/21/62 Sees. 017G (a), (i); M177 ()
Building Carp, Onks & months 3
Martorano, Frank Joseph._....... 2906 Mission St., San Francisco. /21762 Sces. 176 {e), G 10U27 (D
dba Banlk Realty Co. 30 days & Seos. 2830, 2831 & 2832 of
Real Ilstate Broker R, Comm. Repulations
Messina, Harry Feooooo_ o ... 2243 Market 81, San Francisco. 2721762 See, 10077 (b} & (0
Real Fstate Salesman 15 days
Brayed perma-
nenidy)

More on Applicants’ Reaction to Tests

the necessity of taking “vour ridicu-
lous exams just to sell property.”
Compare this attitude with that of
a Santa Clara broker whe writes,
“From talking to fellow licensces, 1
have come to the conclusion that the
tightening up of licensing exam re-
quirements has put us all on our toes.”
And this broker’s appreciation of a
more demanding, and therefore more
meaningful, examination program hag
gone beyvond mere words. He and a
group of fellow members of his local
real estate board have organized a
study group which meets regularly for

discussion of areas of real estate theory
and pr actice coverced by the state test
questions,

“The leader or spol\csnmn ? he says,
“presents questions in a loundmhm
manner to each member in turn, Onee
a tentative angwer is obtained it is ex-
panded and developed by other related
questions o obtain depth of under-
standing and solve problems.”

IHere are two reactions to a chal-
lenge faid down by law which says in
effect, “Stand ready to prove your
wor thm(:ss to be entrusted with the
fiduciary responsibilities of agency,”
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Trying to Beat the Law

Recently courts have levied fines
against one licensee and two non-li-
censees for violations of different sec-
tions of the Real Estate Law.

Case Nember One! A Bakersfield
man, without benefit of license, of-
fered to secure a real estate loan for
another, collecting an advance fee of
$360 for his proffered services. He did
not succeed in obtaining the loan and
the fee was refunded only after a
complaint had been filed with the
Division’s Fresno District Office. A
deputy was promptly assigned to the
case. He came ap with the facts, con-
ferred with the district attorney,
with the resule that the court assessed
a fine of §250, and placed the violator
on three years probation.

Case Number Taweo: A nonlicensce,
although fully aware of the provisions
of the subdivision sections of the Busi-
ness and Professions Code, failed to
comply with them and proceeded to
lease one acre cabin sites in the moun-
tains of eastern Tulare County. A dep-
uty from the division’s Fresno office,
after attempting without success to
secure compliance, submitted his find-
Ings for action and the respondent,
when faced with the substantiated
charges in court, pled guilty, was
fined $210 and placed on probation for
one year.

Case Number Three: A depurty
working out of the division’s Sacra-
mento I)1smd Office found that a li-
censed salesman had been parceling
off and selling land which he owned
in &= Dorado (,(mnt) without filing a
map as required by the Subdivision
\‘Ia]) Act and a subdivision question-
naire as required by the statutes reg-
ulating subdivision sales.

In the Placerville Justice Court, the
ambitious salesman was found s,mlw
of wolatmg the Subdivision Map Act
and was fined §105, with the fine sus-
pended, and placed on probation for
two yvears, subject to his unqualified
compliance with any and all state Iaws
and city or county ordinances. It was
further ordered that within 60 (l‘ws
he comply with the subdivision re-
quirements administered by the com-
missioner and refrain from violating
any provisions of the Subdivision Map
Act. A license hearing is pending.
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The Question

Real Estate Broker or Real
Property Securities Dealer?

Deputies working out of the Los
Angeles and San Francisco offices of
the Division of Real Fstate are scan-
ning indices in county recorder’s of-
fices in an effort to safeguard against
violation of the real property secur-
ities dealer sections of the law, The
investigations seek to  discover (1)
whether principals and agents dealing
m real property sccurities are prop-
erly authorized and bonded and (2)
whether real property sccurities per-
mits have been secured in all cases
where the law requires them.

Quite understandably, many brokers
and others interested are still not quite
clear as to the application of the Real
Property Sccurities Dealers Law, and
this question is constantly raised:“As
a veal estare Droker, wwhen anr I re-
qutired to obtain an endorsement as a
real property securities dealev in con-
nection with loans or the sale of trust
deeds on real property

Ordinarily, under the present law,
a real estate broker can negouate loans
on real property and sell trust deeds
without any special designation or
posting of bonds. However, in the sale
of trust deeds there are cereain situa-
tions when a real estate broker license
is not enough; the transaction must
be handled by a real estate broker who
is also endorsed as a real property se-
curities dealer. In determining whether
a broker should register as a real prop-
erty securities dealer or whether his
real estate broleer’s license is suflicient
for his activities, the following might
be helpfal.

First, the broker should examine the
nature of the wrust deed he is selling.
1f the trust deed note is one of a series
of promotional notes secured by liens
on separate parcels in a single subdi-
vision, it is a real property security. A
promotional note is one not more than
three years old secured by a junior
lien, or one that may become junior
by its terms, attaching to parcels of:

(1} unimproved land;

{2) improved land, bur created

prior to the first sale of the par-
cel;

(3) improved land, but created as a
means of financing the first
purchase of the property so im-
proved.

An example of the latter situation is
where the subdivider takes bacl second
trust deeds in the sale of houses in a
subdivision. If the notes are of that
type, a permit must be obtained from
the Real Estate Commissioner to offer
them for sale to the public and such
sales must be handled through a real
property securitics dealer,

Mawuner of Operation

Second, the broker should examine
his manney of operation. If he accepts
funds in advance, from investors, for
continual  reinvestment  under  the
termis of an investment plan invoelving
the purchase and sale of trust deed
notes, he must comply with the real
propery securitics dealer’s law,

Third, the broker should examine
the mamner in which the notes are
sold. He needs a real property secu-
ritics dealer endorsement if the notes
are sold in connection with an invest-
ment plan whereby the broker or his
principal implies or agrees chat he will
do any one of the cight following:

{1} gunarantce against loss; (2) guar-
antee the payments; (3) assume pay-
ments necessary to protect the secu-
rity of the investment; (4) accept
partial payments toward a note or
contract; (5) guarantee a specific
vield on the investments; (6) pay with
his own funds interest prior to the
purchase of the note or contracts; (7)
pay with his own funds after note or
contract falls in arrears, or (8) repur-
chase or replace a sour note or con-
tract,

If the seller of the note implies in
general terms that the buyer has re-
course or generally indorses the in-
vestment, he probably falls within the
above categories. It should be under-
stood that these definitions cover con-
tracts of sale used as financing devices
as well as promissory notes secured by
deeds of trust.

Ordinarily, if a petson’s activities do
not fall within the above caregories he
would not come within the scope of
the real property sccurities dealer's
law, would not have to have that en-
dorsement, and would not have to
post a bond, So generally, a real es-
tate broker’s license is all thar is
needed for one to negotate loans on
real property or sell trust deeds in
connection therewith.

Other Loan Negotiations Not
Necessarily Exempt From Regulation

Iven though he may not need a real
property securities dealer endorsement,
the real estate hroker negotiating loans
on real property is still subject to spe-
cial provisions of the Real Fstate Law
except when he is negotiating (a)
loans in connection with the sale or
exchange by him of real property, or
(1) the sale or exchange by him of
any note made or taken in connection
with such transaction. Specifically, he
must adhere to provisions relating to
maximum costs and expenses which
may be charged to the borrower and
the execution of a broker’s loan state-
ment, The exception: The broker's
loan statement need not he executed
when the broker is negotiating a loan
on real property with funds to be fur-
nished by an mstitutional lender and
he docs not charge the borrower more
than 2 percent,

In addition, where a licensee is act-
ing strictly as an agent, he can place
the money involved in a loan transac-
tion into either the escrow, his trust
aceount or the hands of his principals,
However, if he is acting as a principal
in connection with the sale of 2 note
or trust deed, the money must be
deposited directly into escrow. A real
estate broker cannot accept any funds
from a prospective lender on, or pur-
chaser of, a trust deed or cause such
funds to be deposited into an escrow
on the chance that a switable invest-
ment will show up. Funds can only
be accepted when the licensce owns
the note or contract or has a bona fide
authorization to negotiate the sale of
a specific note or contract.

Trust Deed Recording Requirements

Under the changed law when the
real estate licensee negotiates a loan,
the trust deed must be recorded prior
to the disbursement of the lender’s

{ Continued next page, col. 1}



LOAN OPERATIONS
(Continued from preceding page)

funds unless the lender authorizes in
writing carlier disbursement, If the
funds are released upon written au-
thorization of the lender, the trust
deed should be either recorded or de-
livered to the lender with a written
recommendation that he record it
within 10 days after the release. Where
a real cstate licensee negotiates the
sale or exchange of an existing note
he must record the assignment or de-
liver it to the lender with a written
recommendation that it be recorded
within 10 days.

This is but a summary of some of
the more important provisions of the
law relating to the activities of rea)
estate brokers and real property secu-
rities dealers in connection with loans
and the sales of trust deeds. Licensees
arc urged to write o the Division of
Real Tistate if they have any questions.

“Money Means A Lot, But . . 7

A widely published display adver-
tisement by 2 national stock brokerage
firm has a Madison Avenue type ex-
claim, “I don’t like to say this, bhut
money means a lot to me!”

The line is supposed to be an atten-
tion getrer because the writer quite
rightly assumes that practically every
reader would accord the same impor-
tance to money, This is probably the
chief reason for the flood of applicancs
constantly secking entry inro the real
estate industry. "They want money, for
all manner of reasons, and “someone”
has told them that it grew In the real
estate business like mushrooms in a
wine cellar,

They rush for examination training
and perhaps get through the licensing
process only to quickly find out two
imporeant truths: (1} “someone” can
spread an amazing amount of non-
sense; and {2) even though men and
women passessed of training, vision,
skili and will to work hard can make
money in real estate, making money
on a soundly productive long-term
basis demands more know-how, know-
what, know-why, know-where, and
know-when than any one week head-
jamming has ever yet been able to
impare,

Pre-License Education
Required hy Two States

Pennsvlvania  and  Florida  have
moved to establish professional educa-
tion as one of the prereguisites to
licensure as a real estate broker.

Under the new Pennsylvania law,
the candidate for broker license in ad-
dition to having three years full-time
experience as a real estate salesman
must “have such professional educa-
tion as the commission may by rule
and regulation prescribe, but no such
regulation shall bear upon the amount
of general cducation possessed.”

The Pennsylvania Real Estate Com-
mission has set up a graduated three-
step program for application of the
professional  education  prerequisite,
Beginning June 15, 1963, in order to
qualify it will be necessary for a
broker license applicant to have com-
pleted real estate courses totaling 8
units of credit, offered by a school or
college accredited by the commission,
On June 15, 1964, the requirement
will be increased to 16 units and to
24 wnits in 1965, It is the commis-
sion’s plan to specify the courses
which will meet the standard,

Flovida Regquirement

The Florida Real Istate License
Law reads, in part, “For the purpose
of performing its duty to educate
registrants . . . the commission may
conduct, offer, sponsor, prescribe or
approve real estate educational courses
for all persons registered with the
commission as real estate brokers, or
salesmen . .

The comnssion Is authorized to re-
quire “the satisfactory completion of
one, or more, of the educational
courses” thus developed, or the equiv-
alent thereof “as a condition precedent,
for any person to become registered
as a real estate broker.” At the present
time the candidate for a real estate
broker license in ¥lorida must sacis-
factorily complete what amounts to a
two-nnit course in Real Fstate Prin-
ciples offered by Florida University
Extension before he i eligible for ex-
amination. The standards may  be
raised in the future,

The nature of the required course
of study is deseribed as:

“I'his is not a course to teach you
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New Commission Members
{ Contineed {rom page §37)
given national recognition for retire-
ment housing and integrated develop-
ments. Appointed by Governor Brown
as a delegate to the White House Con-
ference on Aging n 1961, he also
served as co-chairman of the Gover-
nor’s Housing Conference in Los
Angeles and the Governor’s Confer-
ence on Aging in Sacramento in 1960,

After graduation from St Mary’s
College and Catholic University of
America Law  School, Mr. Tolan
served as seerctary to his father, the
late Congressman John H. Tolan of
California. He was District Dirccror
of the War Production Board in San
Francisco from 1942 to 1943, when he
entered the Navy to serve in the ex-
ccutive office of the Sccretary of the
Navy and of the Chief of Naval
Operations in Washington. For a time
after the war, he served as Speeial As-
sistant to the Director of War Mobili-
zation and Reconversion.

Mr. Gordon, a native of Detroit, re-
ceived his Bachelor of Arts Degree in
Public Administration from Wayne
State University and his Master of
Arts Degree in Political Science from
UCLA. After service in the Army, he
was appointed to the United States
Department of Labor’s Wage Hour
Division,

A real estate broker for the Jast 10
vears, Mr, Gordon is past secretary of
the Westwood Board of Realtors and
a former Governor of that organiza-
tion, He 15 Pase Commander of the
American Legion Beverly Hills Tri-
angle Post and a chapter divector of
the United Nations Association,

In announcing the appointment of
Tolan and Gordon, the Governor
said: “As real estate brokers familiar
with this field and as citizens, who
have shown keen interest in their com-
munities and state, these two men, 1
am sure, will make substantial contri-
butions to this commission,”

course to help you pass the broker's
exam, It is, instead, a course to teach
all of the fundamenral, theoretical and
practical comncepts which, awhen as-
semmbled in an orderly manner, com-
prise and constitute the essence of real
estate and the veal estate industry.”
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Real Estate Research Report From California State Colleges

Simply put, rescarch is the process of “finding out.” It is the vehicle through which knowledge is expanded or specific
problems attacked. In real estate, it is the evolvement and employment of techniques to find the core of facts which will
add knowledge of real property and activities relating to it. Oftentimes relationships reveated by research can be utifized
to explain and predict land utilization and behavior of communitics, industry and institutions, Also the knowledge gained
by research must be used as a basis of content in educational offerings.

In past issues of the Bulletin, reports have appeared on the real estate rescarch programs at the Berkeley and Westwood
campuses of the University of California. The Legislature has also authorized real estate research at the state colleges and
we here offer a serics of brief reports on the work they have been doing. The reports have been prepared by the state
colleges and arc printed with a minimum of editing.

Tt is worthy of note that four years ago only one of the six colleges now engaged in real estate research offered a real
estate major; now, all six offer or soon will offer a degree with a major in real estate. 1t is apparent that research participa-
tion is a potent training aid for the undergraduates who will be tomorrow’s real estate brokers and teachers.

Los Angeles State College

By DOMALD G. MORTENSEN and ROBERT R, MORMAN

Three real estate rescarch projects
were completed by Los Angeles State
College under the direction of Pro-
fessor Frank Il Department of Ii-
nance, Division of Business and Jicono-
mics, prior to his recent retirement.

The pilot audio-visual project was
undertaken by Los Angeles State Col-
lege in 1959 under the direction of
Professor Frank IHIl and Dr. Adam
Diehl. This resulted in the preparation
of a series of overhead transparencics
and two filmstrips with taped narra-
fion. The transparencies and filmstrips
covered the units “Real Iistate Ii-
nance” and were intended as material
for use in the real estate practice
course. They have been used also in
the principles course and are helpful in
classes in valuation and appraisal.

The 1960 project made possible a
study of various facets of audio-visual
methods and techniques as applied to
real estate courses and resulted in 2
recommended program for the devel-
opment of audio-visual aids for the
teaching of real estate.

The 1961 project included an analy-
sis of svliabi and workbooks {pub-
lished Dby the Division of Real Estate
under the titles Real Fseate Principles,
Real Estate Pracrice and Real Iistate
L.aw) and made recommendations for
additions. Supplementary experimental
visual aids for subject material best
suited to this type of presentation were
developed.  These included  forms,
graphs, charts, documents, and  pic-
tures. Prototypes of experimental sup-
plementary visual aids were presented
for review and evaluation by teachers
artending the workshop at Sacramento
State College in March 28-30, 1961,

Testing Procedures for Selection
of Real Estate Sales Personnel

The development of personnel tests
to help brokers improve their selection
of salesmen is the resecarch project un-
dertaken by a research team from Los
Angeles State College, working under
a grant of funds from the Division of
Reatl Estate, Under the general co-ordi-
nation of Donld G. Mortensen and re-
search direction of Robert R, Morman,
the project has been moving along
with the probability of the materials
heing ready for distribution later this
year.

Need for improved selection appears
to be universally recognized. Brokers
have requested it, and potential sales-
men  have been interested in some
measure of aptitude. Brokers and na-
tional organizations from outside the
State of California have been making
frequent nquiries as to progress.

The November-December 1964 1s-
sue of the Bulletin deseribed the proj-
cer. Two articles have appeared in the
Califoriia Real Estate Magazinre, Octo-
ber 1960 and December 1961,

Starting with a survey and analysis
of the brolkers’ requirements for suc-
cessful salesmen, the project proceeded
to the development of items for a per-
sonal data form and a composite test.
The personal data form included ques-
tions about family, education, experi-
ence, asscts and liabilitics, member-
ships, leisure time activities, health,
and miscellaneous other items. The
test form included measures of abilicy
to think, interest in sales work, apu-
tude for seiling, and general attitude
and values.

After the test items were developed,
they were given preliminary trial. Evi-
dence justified continued research.

Criteria for Measuring Quality
of Selection Materials

Two criteria have been used to de-
termine the guality of the selection
materials: (1) carnings and (2) tenure
on the job.

The sclection materials were then
subjected 1o statewide checking., Ap-
plicants for licenses as well as experi-
enced salesmen volunteered (with the
encouragement of therr brokers and
the officials of the Division of Real
Estate) to take the tests, Their brokers
supplied  earnings and  job  tenure.
From these results we were able o
select the items which would differ-
entiate  successful and  unsuccessful
salesmen. Each icem selected for sub-
sequent study were equated on the
basis of a minimum of five to one odds
that is predictive. Most items, how-
ever, gave us from 10 to 1 up to 19
to 1 odds,

We are now at the point of cross-
validating all of the selecred or useful
items. T'wo representative samples of
brokers were selected from Division
of Real Fstate lists and invirted to co-
operate. Many have, some have not.
As soon as enough salesmen have been
rested and criteria data as to carnings,
etc., have been collecred, they will be
analyzed. (The use of the IBM 7090
computer at Western Data Processing
Center, U.CL.A. has been extremely
belpful) If the dara jusufy, manuals
will be prepared, and with some in-
struction, the selection materials will
be ready for use. Additional and con-
rinuous research will, of course, be
necessary.

Methods for handling and distribut-
mg the materials, if found successful,
are being considered to insure maxi-
mum value and minimum  wasee of
ume and money. The materials are
heing copyrighted by the Real Estate
Commissioner, State of California.



SAN DIEGO STATE COLLEGE

By DON C. BRIDENSTINE, E. ALLAN HALE,

WILLIAM H, HIPPAKA

Real estate research in the School of
Business Administration at San Diego
State College began in 1958 with the
authorization of a study project,
“I'rends in Urban Residential Devel-
opment in San Dicgo and Imperial
Counties,”

San Diego and Imperial Counties
Residential Trends

This first project was concerned
with determining, for the purpose
of identifying significant residential
trends, the characteristics of major
communities in the two counties, re-
cent residential price trends, family
and residential characteristics in San
Diego, California, and past and future
trends in San Diego and  Imperial
Counties affecting residential develop-
ment, In making these major determi-
nations the researchers investigated
the history of residential property
prices for the period 1950-59 in vari-
ous communities throughout the area.
The concluding chapter of this re-
scarch report contained a variety of
predictions concerning the quantity,
location, and nature of new residen-
cial construction during the 1960-65
period. These predictions were based
wpon an analysis of the economic base
of the region and the reasonable ex-
pectations for its cconomy during the
immiediate future,

Research Studies Now in Progress
Real estate research work now in
progress at San Dicgo State College
inciudes  Professor Don €. Briden-
stine’s “MHandbook on Basic Feonom-
1cs of Money and Finance for Real Tis-
rate Agents,” Professor I, Adan Flale’s
and  Professor  Kenneth  Sharkey’s
study, “The Use of Census of Hous-
ing IData in the Analysis of Local
Housing Markets,” and Professor Qs-
car J. Kaplaw’s and Professor William
M. Hippaka’s study, “San  Dicgo
County  Real  FEstate  Investment
Groups.” All of these projects are he-
ing conducred under the auspices of
the Bureau of Business and Economic
Research of the School of Business
Administration, This research organ-
ization, headed by Professor Daonald

Lawson, was established under the
leadership of Dean Charles W, Lam-
den.

Basic Economics of Money
and Finance

Professor  Bridenstine’s  handbook
will stress principles and relationships
in the economics of money and fi-
nance rather than the description of
financial institutions, This publication,
for real estate practitioners, will con-
tribute  to  their understanding  of
money and finance. Thus it should
help them to be mare successful in the
analysis of overall monetary and finan-
cial trends influencing real estate ac-
tivity,

Census of Housing Data

Development of the 1960 Census of
Housing and Population, taken by the
U.S., Burean of Census, created the
opportanity for the Bureau of Busi-
ness and Eeonomic Research ac San
Dicgo State College to propose to the
California Division of Real Istate a
program for the analysis and presenta-
tion of these data to those members
interested in real estate in San Diego
County, While the goal of this imme-
diate project is specific in nature, iz is
expected that our progravmning il
result i a method of dma presenta-
tion applicable to all California census
data and thus, the project auill bave
value to all of the California real estate
mdustry,

Anyone whoe has attempted 2o uril-
ize census data has discovered the
grear quantity of data available. These
data are usually of such detail that
they literally overwhelm the casunal
user. Yet, these data contain the basic
statistical information on which im-
portant plans and decisions for land
use, transfer, and value studies can be
made,

Data Presentation Method Survey
The San Diego State College Bu-
reau of Business and LFconomic Re-
search is making a study of merhods
of data presentation which will urilize
graphical means of presentation and
cross-classification by such wvariables
as family size, value of residence, age
of head of household, and similar
variables, The data are being proc-
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RESEARCH, PRODUCTIVE
TRADE TOOL
By the Cffice Gremiin

Gaather facts,

Organize facts,

Analyze facts,

Deduce from facts and then
equate

Results with practice in Real
Fsrate!

essed on the clectronic computer ar
San Diego State College. This highly
efficient method of data handling per-
mits analyses to be made that would
otherwise be prohibitive in time and
expense. Completion of the project
has been dependent upon receiving
from the US. Burean of Census a
copy of the mechanical tapes contain-
ing basic information, Because of
some delay in the availabilicy of the
tapes, the project has not advanced as
rapidly as was originally expected.
‘I'he publication of the data in graphic
form will be of value to the real cs-
tate industry, In addition to this, San
Diego Srate will have the basic dara
coded and programmed for the clee-
tronic computer so that additional
studies utilizing these data can be car-
ried at a very modest additional cost,
as desired by the real estate industry.

Real Estate [nvestment Groups

During the postwar period San
Dicgo County has been the center of
apparently widespread and increasing
real estate syndication activiev. This
group approach to real estate invest-
ment has occurred with regard to all
types of property in various Jocations
throughout the county. The ohjec-
tives of this study are to determine the
number  of real estate  investment
groups in the county, the type of busi-
ness organization used, tvpes of in-
vestiments made, financing procedures,
investment  policies, relationship  to
real estate brokers, methods of opera-
tion, success or failure of these syndi-
cates, analysis of apparent defects in
organization or operation, and recom-
mendations for improving the real cs-
tate investment group as a medium of
mvestment,
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SAN JOSE STATE COLLEGE

By ROBERT W. TRAVIS

Rescarch became a part of San Jose’s
real estate program in 1956, when the
first of several unsponsored studies
were undertaken by individual staff
members. Within two years the in-
creasing interest in rescarch led to the
establishment of the Real Istate Re-
scarch Bureau, which immediately be-
gan to participate in the real estate
rescarch program sponsored by the
Division of Real lstate and financed
by the Real Estate Ilducation and Re-
search Fund. In 1960, an eight mem-
ber Advisory Committee composed of
local real estate men was created to
assist the bureau with the planning of
future research programs.

Tawo T'ypes of Research Projects

Research projects undertaken for
the State Division of Read Estaze have
been of two types—audio-visual and
narrative reports. With respect to the
former, during 1960-61, a 35 nun-film-
serip, with accompanying narration on
a disc recording, entitled “Real Escate
Appraisal: Single Tamily Dwelling”
was prepared ag a joint venture of the
Bureau and the Audio-visual Service
Center. Dr. Charles L. Suffield, head of
the Real Estate Department, planned
the content and Dr, Jerrold 1% Kemp,
Co-ordinator, Materals  Preparation
Services, Audio-visua! Service Center,
wrote the seript and supervised the
photography and reproduction into
an 80-frame flmscrip. The filmstrip,
which was designed to present an
overview of the appraisal process for
single-family houscs, has been used as
ant introduction to the appraisal proe-
ess in real estate classes at both junior
and state colleges. A second film-
strip entitled “Real Fstate Appraisal:
Multiple Family Dwelling” is cur-
rently in the planning stage and should
go into production next summer.

THE OFFICE GREMLIN SAYS:

“If all licensees were as con-
cerned with ‘giving the facts’ as
they are with ‘puffing up’ a
property, fewer sales would fall
apart in escrow—and fewer dis-
ciplinary actions would be in-
voked.”

THE OFFICE GREMLIN SAYS:
“The Golden Rule can neither

be talked nor legislated into

reality. It has to be lived!”

Objectives of Sawn Jose Studies

The bureau has undertaken five nar-
rative studies since 1958, The first, “A
Developmene of Housing  Research
Technigues and Analysis of Housing
Invenrory and Tistimate of Needs and
Trends in San Jose, California,” had
two objectives. One was 1o create a
brief guide for the persen who de-
sired to study a lecal housing market
and the other was to review the
growth and change that had taken
place in the Santa Clara County hous-
ing market during the period of s
rapid expansion, 1950-59.

The second, “A Study of industrial
Site Development and Site Choice in
Santa Clara County—1950-59," was
concerned with the measurement of
industrial real estate growth in Santa
Clara County over a 10-year period,
the ascertainment of the factors which
Were most Hnportant inattracting in-
dustrial plants to the county, and the
examination of specific site needs and
choices. The third study was, In a
sense, a combination of the firse two,
for its purpose was to add che data for
1960 to both the housing and indus-
trial statistics presented in the earlier
reports.

County’s Unigue Conservation Law

The fourth, “The Use of Greenbeit
Theory in Santa Clara County,” had
as its objective a review of the coun-
ry's cflorts to preserve a portion of
its rapidly disappearing open space
through the use of the so-called
“greenbele.” The problem was of par-
ticular interest because Santa Clara
County is the only county in the State
authorized to use this particuiar type
of exclusive agricultural zoning. The
fifth, now in preparation, “The Use
of Census of Housing Data i the
Analysis of Local Housing Markets,”
will undertake to indicate the nature
of the housing mfarmation contained
in the 1960 Census of Housing and
show how such data may be used in
the analysis of local housing condi-
tions and housing markets.

SACRAMENTO STATE COLLEGE

By B. E. TSAGRIS

The Sacramento State College Divi-
sion of Business Administration Real
Iistate Research Group has completed
three reports and s currently en-
gaged in a fourth in their proposed
series on directional growth studies of
the Sacramento Metropolitan Arcea. J
digese of the most recent repore en-
titled, “Trends in Multi-IFamily Hous-
ing: Sacramento Mcetropolitan Area,
1950-1970,” which provided informa-
tion on housing, population, emplov-
ment, and income in Sacramento
County, was published on page 533 of
the Januarv-I‘ebruary  Bulletin., The
study reporred, in detail, the method-
ology and the formulas used to project
Sacramento County population, em-
ployment, and apartment building
construction to 1970, It is felt, not
only that the reported analytical tools
may be useful in similar studies of
other areas, but that the basic findings
may be equally applicable to compar-
able community centered sectors.

Commercial Site Study Completed

A second report completed in Au-
gust 1960 was entitled, “Imerging
Pattern of Commercial Sives.,” This
study reported the geographic topo-
graphic, and historic setting of the
Sacramento Metropolitan Area. The
analytical section of this project quan-
tified the emerging partern of com-
mercial sites in the county. The find-
ings presented in this study may assist
in the prediction of changes i land
use patterns which may occur i
established or potenrial  commercial
areas. These findings and the rescarch
techniques  employed should be of
general integest,

Retail Site Selection Analyzed

An carlier report, “Retail Sire Selec-
tion and Community Planning,” com-
pleted in August, 1939, had the cen-
tral objective of exploring planning
policy. This was done by presenting
statistically various views on the mat-
ter held by a sample of retailers and
consumers, who are most directly in-
valved in the results of a plimning
policy. To avoid bias, the project had
been conducted without the knowl-
edge of the planning commissions,

{ Continued next page)
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brokers or others directly involved in
the conflict over this policy.

A secondary objective of the 1959
project had been to indicate the major
factors influencing proprietors of re-
tail and service establishments in their
choice of a business location. This ob-
jective tended to complement and
support the primary objective of the
project. In addition, the extent to
which real estate firms and lending
institurions participated in the location
decisions was examined. Thus, it was
hoped that, the findings would be of
interest to planaing commissions, to
real estate firms, lending mstitutions,
and commercial property owners who
are concerned with commercial zon-
ing and facilities. Tn addition, retailers
who face a site selection problem, and
the general public concerned with
zoning matters will find matters of
interest in this report.

Effect of Industrialization in
Land Valwues

The present contract calls for a
study of the impact of Sacramento
County industrialization on land val-
nes. The carrent study has a threefold
purpose: (1) to determine, through an
analysis of over 1,000 verified unim-
proved land sales in the county, the
impact of industry on land values; (2)
to prepare a statistical analysis of the
county business patterns comparing
the growth of various sectors of the
county with the State of California
and the United States; and, (3) to de-
termine, from a questionnaire survey
of representative firms, which factors
influence the location of industry.
More than 500 questionnaires have
been mailed throughout the State and
approximately 200 usable responses
have been received.

Verified land sales data for over
1,000 transactions have been obtained
from local appraisal firms, brokers,
business firms, and various city,
county, and state agencies, These data
will be analyzed with respect to their
location, size, zoning, price, and date
of sale in order to determine if there
are any discernible patterns of land
use changes, land values, and the loca-
tion of several key places of employ-
mendt.

The statistical analysis of the county
business patterns and the findings of

FRESNO STATE COLLEGE

By C. E. ELIAS, JR. and IRVING DAVIS

Impact of Governmental Installation

Fresno State College has two on-
going real estate research programs.
The first, a careful analysis of the “Tm-
pact of the Lemoore Naval Air Sra-
tion on Land Use, Value and Taxa-
tion,” is scheduled to be complered by
June 30 of this year.

The decision to place a major naval
air installation near Lemoore, Kings
County, meant that a military facility
imvolving 6,000 personnel plus about
600 civilian employees was to be
superimposed on an area almost com-
pletely rural in nature.

The air stacion itself consists of
about 32,000 acres and is almost
evenly divided between Kings and
Fresno Counties. However, the place-
ment of the main gate, the barracks
and the on base commercial facilitics
result in the orientation of the base to
Kings rather than to Fresno County,
This orientation exposes the connnuni-
ties of Lemoore, Armona and Han-
ford, all located within a twenty-five
mile radins of the main gate, to a
much different population environ-
ment than had obtained previously.

In assessing the impact of the facil-
ity an area inchiding these three com-
munities is undergoing an intensive
examination. The study area includes
incorporated and unincorporated por-
tions of the county and contains ap-
proximately 23,000 persons, or about
45 percent of the population of Kings
County. Because of already existing
patterns of urban development and
transportation patterns plus restric-
tions on the travel-time distance
within which base personnel must find
off base housing, this area has expe-
rienced and will continue to experience

the location factors survey should fead
to an insight into the strengths and
weaknesses of the economic base of
the county,

The Real Estate Research Group at
Sacramento State College has fele that
its primary research responsibility lies
in the Sacramento Metropolitan Area,
although the general objective of
statewide  applicability  of vesearch
techniques and findings has been kept
in mnd.
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the bulk of the impact of the air sta-
tion,

Clearly, a shift in land from non-
urban to urban uses could be antici-
pared in the study area. Derailed field
surveys of land use in Lemoore and
Hanford wurban areas have outlined
some of the dimensions of these shifts.
In 1957, urban uses of land toraled
slightly over 2,500 acres, so that ap-
proximately 25 percent of the total
area consisted of land in urban use. By
the spring of 1961, the amount of land
in the same area in urban use totaled
just over 3,000 acres, or 29 percent of
the total. These changes, which repre-
sent the totals obtained from both
areas are somewhat different when
each community is considered sepa-
rately. Urban land use in the Lemoore
area in 1957 amounted to 424 acres or
17 per cent of the toral. By 1961,
urban fand use in the Lemoore area
had risen to 505 acres or 20 per cent.
In Hanford, 2,100 acres of land were
in urban uses in 1957 representing 28
percent of the area. By 1961, 2,500
acres of land or 33 percent were in
urban use in the Hanford area. A field
survey this spring will bring this por-
tion of the study up to date,

Both Lemoore and Flanford experi-
enced considerable expansion in resi-
dential land use, From 1957 to 1961,
land in residential use in the Lemoore
area increased 33 percent; in the Han-
ford arca, the rise was 30 percent.
There is some cvidence that in the
Lemoore area, in contrast to the Han-
ford axea, there was an accompanying
expansion of city boundaries so as to
bring & major part of the land con-
verted ro urban uses, especially resi-
dential use, within city boundarics,

Ignoring  single  personnel, for
whom Dbarracks are available, caleula-
tions of demand for housing arising
from off-base needs of naval personnel
depend on the rate at which personnel
arrive, But the rate at which personnel
arrive, in turn, depends on the amount
of housing available, The housing
available consists of Capehart units on
the air station plus dwelling units sup-
plied privately in the arca. A total of
1,700 Capehart units have been au-
thorized of which 1,300 will be oc-
cupied by the end of March. There is

(Contimed on page 546)
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(Continued from page 545)
considerable evidence that the tvpe of
housing constructed in the arca has
not been rental housing which is the
type necded by incoming naval per-
sonnel, but singie family for sale
dwelling units, A field survey in No-
vember, 1961, revealed a rotal of 239
vacant completed single family units
in the area, An addizional 325 single
famity dwelling units were under con-
struction at that time. This is an im-
pressive number of vacant units in an
arca in which the normal rate of ab-
sorption of new houses has been ap-
proximately 200 units annually.

The Fresno Setate Coliege project
augments these studies of land use and
housing supply and demand with data
on property transfers, price changes—
of both land and housing—and taxa-
tion effects. The project is scheduled
for completion June 30 of this year.

Case Matevials Project

The second real estate study being
carried out by Fresno State College
has to do with the compilation of
actual real estate oriented case study
materials for instructional and refer-
enee purposes.

The case approach as a method of
instruction and research in business is
well established. After is early begin-
ning in commercial law, the collection
of case materials expanded into busi-
ness policy, commercial organization,

marketing, business statistics and in-
dustrial management ficlds. Today,
thousands of cases have been devel-
oped covering most fields of husiness
administration. Also, case materials
have expanded beyond classroom needs
and now serve business rescarch and
business itself in training programs and
exccutive development,

While there is a continuing stream
of cases available for use, there exists
only a relatively meager selection of
cases specifically oriented toward real
estate. This lack of an adequate cov-
crage of published case materials in
real cstate constitutes a problem for
those engaged in this field academi-
cally, professionally and in research,
The Division of Business at Iresno
State College has launched a program
to develop case materials for real
estare education, research and the pro-
fession itself. Through its Burcau of
Business Research and Service, D
Irving Davis, Assistant Professor of
Business Administration, is directing
the collection of case materials in the
several pertinent arcas of rcal estate.
The first cascs in process of develop-
ment relate to plant location analysis,
approaches to valuation and mana-
gerial problems and processes of bro-
kerage. Other phases hoped to be cov-
ered include subdivision development,
construction, mortgage applications,
Anancing, investment, property man-
agement, marketing and foreclosure.

HUMBOLDT STATE COLLEGE

By the Division of Business

Humboldt State College entered the
real estate research program in 1960
when the proposal to explore the real
estate educational and research needs
of the people of Humboldt County
was accepted. This exploratory study,
using secondary source materials; two
mail surveys; and interviews and dis-
cussion with local real estate practi-
tioners, people whose worlk is related
to real estate, and real estate teachers
and researchers from other educational
institutions was completed in Auguse
1961.

Educational Wants of Licensces
Probed

The questionnaires, which were sent
to all current real estate licensees in
Humboidt County, were designed to
gather data abour their present educa-
tional level, the real estate courses
they most wanted, and the real estate
rescarch recommended by them. On
the basis of responses from approxi-
mately 46 percent of the current li-
censees in Humbeoldt County, it was
found that 28 percent of the brokers
and 15 percent of the salesmen have
college degrees; 23 percent of the bro-
kers and 35 percent of the salesmen
attended college but did not graduarte;
19 percent of the brokers and 26 per-

{Continued on next page)

This 45-year-old processing plant stood alene in this area when it woas con
structed. Although it has undergane constunt modernization, the buildings now
are obsolete and cosily fo operate and maintain. There is no chance to
expand economically because this plant is completely hemmed in by sure

rounding industrial development.

After careful study and years of preliminary planning, this new plant site was
selected. Groundwork now is under way as the first outward indication of
much technica and financial study and many administrative decisions to give’
the old plant a new home. This problem, as faced by business administrators
but disguised as 1o source, has heen selected and developed true to life in
its essentials by Fresne State College as one of its case studies in real estate,
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cent of the salesmen were high school
graduates but did not go on to col-
lege; 24 percent of the brokers and
20 percent of the salesmen went to
high school bue did not graduate; and
6 pereent of the brokers and 4.5 per-
cent of the salesmen did not go to
high school. Approximately 60 per-
cent of the respondents have not had
any real estate courses. An upward
trend in the education of the people
cntering real estate is shown by the
findings that approximately 55 percent
of the salesmen who have been in the
real estare business less than five years,
ard approximately 74 percent of the
brokers who have been in the real es-
rate business § to 10 vears have ac-
tended college.

Gided by questions which indicated
the demand for specific courses, four
courses—Real Istate Principles, Real
Lstare Kinance, Principles of Real Es-
tate Appraisal, and Legal Aspects of
Real Estate—were recommended for
the regular college degree program at
Humbolde  State  Coliege. As  de-
manded, additional courses will be of-
fered by Humboldr State Extension
Division, or in co-operation with the
University of California Real Tsrate
Cerrificate Program.

Industry Concepts of Needed
Research

The second pare of this exploratory
study sought suitable topics for addi-
tional real estate research to be con-
ducted by faculty and graduate stu-
dents at Humboldt State College.
Guided by results of the industry sur-
vev and discussions with local mort-
gage loan officers, title company exec-
utives, appraisers, and city and county
planning officials, the following topics
were tentatively proposed for real es-
tace research studies for Humbolde
Strte College during the next few
vears:

1961-62~~

A Study of Communication Prob-
lems in Residensial Real Fstare Frans-
actions, This rescarch, currently un-
der way, is mtended to study such
phases of communications as advertis-
ing; motivations which influenced re-
cent transactions; attitudes of clients
toward salesmen, including  original
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UNIVERSITY OF CALIFORNIA SUMMER COURSES OFFERED

Opportenities for professional edu-
cation in real estate will be available
to licensees this summer in a few met-
ropolitan locations. The courses of-
fered by University Fxtension offer
eredit toward rhe Real Estare Cerrifi-
cate, For mmformation on courses in
Northern California, write University
Extension, 2580 Bancroft Way, Berke-
ley 4; in Southern California, write
Real Estate Certificate Program, Uni-
versity of California Extension, 813
Sourh Hill Street, Los Angeles 14.

Northers California Classes
Trends and Factors Influencing Real Fsrate
X 481AB-C
San [francisco: 5§ Laguna Sweer, 203
Richardson Hall; Mon. and Wed,, July
9; 7-10 pang 15 mectings; $40
Berkeley: Berkeley Campus, Dwinelle Hall;
Tues. and Fhurs, July 17 7-10 pan.
15 meetings, $40
Real Estare Finance X484AR-C
Berkeley: Berkeley Campus, Dwinelle Fall,
Mon, and Wed., July 23; 7-10 pang
15 meetmgs; $40
Tax Planning for Real Fsrare Transactions
N 486AB-C
San Francisco: 35 Laguna  Streer, 209
Richardson Hall; Tues. and Thurs,, uly
1t 7-10 panyg 15 meetings, $40
Planning Construction and Design X 492AB
San Francisco: 3§55 Laguna Streer; Tues.
and Thuars, July 10; 7-930 pan.; 12
meermgs; $30
Berkeley: Berkeley Campus, Dwinelle Fall,
Mon, and Wed, July 9; 7-930 pam.; 12
mectings: $30

Southern California Classes
(A elasses azill begin the week of Juwe 18
and asitl vireer frous 1-9.30 pan., wnless
athertwise noted )
Real Listare Practice X 481.2ARB
Los Angeles: Hillstreer Bldg.: Mon. and
Wed.; Insoructor, T Kessler,
UCLA  Campus, Westwood; Tues, and
Thurs; Instructor, f. Chase
Legal Aspeets of Real Estare X 481.3A8
Los Angeles: Hillstreer Bldg., Tuaes. and
Thursy Instrucror, A, Mazirow
UCLA  Campus, Westwood: Mon, and
Wed,; Iustructor, J. Caplan
Sant Dicgo: Tues. and Thurs.; Instructor,
AL Perry
Commercial and Invesument Properties
X 4823AB
Los Angeles: Hlillstreer Bldg. Mon. and
Wed.; Insrructor, W. Somoers
Essenals of Restdential Design and Strue-
tre X 482 4A8
Los Angeles: Hillstreer Bldg., Tues. and
Thurs.; Instrucror, H. Silveseri
Incame Tax Aspects of Real Fstate Trans-
actions X 483.1AB
UCLA  Campus, Westwood;, Tues. and
Thurs.; Instructor, M, Stolzoff
Real Istate Finance X 481 4ABC
San Dicgo; Tues. and Thurs. Instrucror,
W, Loizeaux

THE OFFICE GREMLIN SAYS:

“If vour office still follows the
methods which proved success-
ful 10 years ago, you're going
down hill'”

client contact, follow-up, and degree
of satisfaction; degree of understand-
mg of the terminology used hy the
real estate salesman; and  finally a
study of veasons wwhy buvers do or do
not employ the services of a broker.

1962-63—

An Evaluation of the Effects of
Planning on Residential Real state
Valuation and Financing. Develop-
ment of many California counties suf-
fers from a lack of planning and zon-
ing. Planning in Humboldt County hag
been mostly limited to the incorpo-
rated arcas. Recent interest in county-
wide planning makes this area appro-
priate for a study of the relationship
between planning and zoning, and the

sources, cost, and availability of funds
for real estate improvements,

Area Study Has Statewide
Applicability

It should be recognized that al-
though all of the above studies are
local in nature, the methodology
developed and many of the findings
wiil have statewide significance and
application.  Conmmunications, client-
salesman relationships, financing, plan-
ning and zoning, and recreational land
usage are items of interest and impor-
tance to every person engaged in real
estate and allied vocations. These
studies should provide useful and in-
teresting information, not only to
practitioners, but to real estate teach-
ers and students.
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Veteran's Responsibility for Transferred VA Loans

Complaints recently filed with the
division’s Sacramento District Office
raise again the question of the liabilicy
of veterans who sell homes which had
VA guaranteed financing, only to have
the buyers subsequently defaule,

In this particular instance, a local
broler, as a principal, purchased the
equities of a number of vererans who
were Dbeing sent  overscas.  Subse-
quently, sales in the arca shamped, the
broker was unable to keep up his loan
payments, and the veterans received
notices of default and threats of pend-
ing foreclosure. Having sold  their
cquities, they were under the impres-
sion they had no further connection
with the still existing trust deed se-
cured notes and they found it difficult
to understand the action.

Most veterans and apparently many
licensees do not understand the con-
tinuing obligation in cases of this kind.
1. G. Corbett, Manager of the San
Francisco Veterans Administration re-
gional office, states:

“In California almost all foreclosures
of VA guaranteed loans are by power
of sale under deed of trust. While
there can be no deficiencies on these
sales under Code of Civil Procedure
580(d), this does not mean the vet-
eran is free from liabilicy if the VA
is called upon to pay a claim under
its guarantee, State law does not ap-
ply to the federal government, and
under federal law and regulations, vet-
erans are subject to indemnity liabilicy
if the sale price does not cover the
amount of the debt.
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“, .. Afrer a foreclosure sale which
resules in the paviment of a claim by
the VA, if a veteran docs not pay his
resulting debr, the martter is referred
to the United States Attorney for col-
lection action. 1f it is necessary to file
sait, a money judgment is obtained
and the veteran’s property becomes
subject to levy under the judgment.”

The wveteran who sells his home
which has been financed by a VA
guaranteed loan may protect himself
in two ways: (1) upon application by
both the vereran and the new owner,
the government may release the vet-

eran from liability provided: (a) pay-
ments on the loan are current; {b) the
purchaser qualifies as an acceptable
risk; and (c¢) the purchaser executes
an assumption agreement on an official
VA form assuming all obligations and
lizbilities on the loan.

A second helpful device which, al-
though it docs not absolve the veteran
from liability, does place him in a po-
sition to protect his interests, is the
filing of a reguest for notice of de-
fault and intended sale. Thus in the
event of foreclosure proceedings, he
will be notified promptly and may
take such protective action as may
secm advisable,

Subdivision Map Act Doesn’t Require
Parcel Dedication for School Sites

County board of supervisors may
not require a subdivider to dedicate
a parcel of his subdivision for school
purposes. So ruled the Attorney Gen-
eral in an opinion requested by Robert
M. Wash, County Counsel of Fresno
County., Nor may a subdivider be re-
quired to dedicate a park or planting
strip along a railway or a dicch and
arrange for its perpetual maintenance,
the opinion stated,

I discussing these matters, the At-
torney General said that the Subdivi-
ston Map Act permits supervisors to
require the improvement of previously
dedicated roads running through the
subdivision and to fence or place in
an underground pipeline any existing
ditch which might be a hazard to
children.

The language of the law allows

requiring planting strips if reasonably
related to Jocal and neighborhood
traffic needs, “But a subdivider can-
not be required to continually im-
prove and maintain such property as
well,” says the opinion, “Certainly to
thus voke a man to continuing vigil
over property he has been compelled
to dedicare, as a condition of his
privilege to sell the rest of his prop-
erty, constitutes a burden too intol-
erable reasonably to be read into the
restrictive provisions of the Subdivi-
sion Map Act.”

By constitutional guarantee, coun-
ties are permitted to emact laws for
local police and sanitary regulations
not in conflict with general laws,
But, where the State adopts a law
for regulation and control of a sub-
ject, the counties’ power ceases.



